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Cisco Architectural Approach
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Borderless

Experience

Oricine Orice

OricandOriunde

Angajati, Parteneri, 

Clienti…

Functional tot timpul, acces instant, 

raspuns in timp real

Organziatia retelei fara granite

La servici, Acasa, in 

calatorii….

Persoane cu persoane

Persoane cu device-uri

Device-uri cu Device-uri

Securely, Reliably and Seamlessly
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Valoarea pentru Partener
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Valoarea deal-ului anual
creste semnificativ atunci

cand sunt pozitionate
tehnologii multiple
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ENABLEMENT ENGAGEMENTSOLUTIONS

4 Elemente cheie

• Training sales

• Training produs

• Acces la resursele

de experti Cisco 

• Best practices

• Construirea

cazurilor de succes

• Validare design 

tehnic

• Suport pentru

diferentierea

ofertelor tehnice/ 

comerciale

• Furnizarea

accesului catre

comunitatiel SE/ 

BU ale Cisco

•

• Co participare

Cisco la 

Evenimente

comune

• Prezentari la clienti

• Planificarea

actiunilor pentru

conturile strategice

Cum actionam ?

PROFITABILITY

• Dezvoltarea

programelor de 

incentivare pentru

forta de vanzari

• Cresterea valorii

deal-urilor prin

pozitionarea

arhitecturala a 

ofertelor tehnice

• Utilizarea promotiilor
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Critical Questions to Consider

Do I have a consistent access policy architecture  across my 
network for all users and devices?

Can mobile devices access my network transparently and securely?

Can my network deliver real time collaboration experiences? 

Can my network deliver protection from the premise to the cloud?

Can my network optimize performance of applications anytime, 
anywhere?

Am I using my network to reduce my energy costs?

Is my network ready for current and future regulatory requirements?

Where am I now? Where do I start?
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